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Factoring This
The purpose behind factoring (selling) invoices is to make your cash available to you immediately so that you can reinvest that capital right back into your business.  By doing so, you can grow your company much faster than without using a factoring arrangement.  The WSJ once reported that the number one reason why most businesses fail is because of a lack of working capital.  Factoring your accounts receivable (invoices) provides your company with that continuous stream of working capital.  Thereby, the only thing that you need to make sure happens is that your sales orders are really rolling in.

Grow a Huge Business, Quickly
[image: image1.emf]It can be a challenge for a business to have orders in place but not have the product to fill the orders.  This is one example in how factoring your accounts receivable invoices can make a real difference in your bottom line.  For instance, if you were to get two orders that (side by side) would cause you to delay one of the two orders because of a lack of working capital – then you need to start utilizing invoice factoring and P.O. funding as priority business strategies.  For example, if you have a purchase order to fill but you need to produce the items that you’re selling (or replace them quickly) you can use that purchase order to get cash in advance.  This allows you to acquire the materials you need to fill the orders in a timely basis and then you’re able to invoice the customer.  When you have invoices to sell you can once again get immediate cash in order to reinvest your working capital for the next order (or orders).  That second order will never have to wait again.  Like a revolving door, you’ll be able to put your business on the fast track and grow it in ways you may never thought possible before.  Cash is no longer an issue if you’re making sales (as businesses do) and creating new orders.  You don’t have to worry about how you’re going to fund large orders either.  Using the same example scenario just given, let’s add some additional challenges that might normally pose as a show stopper for an average company.  Let’s say that you have an opportunity to finally serve the government (state, local or federal).  You’ve always wanted to do this but you’ve been concerned in the past in your ability to coordinate your financials in a way to accommodate sizeable orders.  Now, the dream is right before you! What do you do?  Not only are you able to continue to serve your current customers (and convert new prospects), but, you can now add that government order to your bottom line profits too.  Use the factoring and P.O. (contract) funding features mentioned earlier to get the cash needed to buy supplies (and labor) to fill the largest order you’ve ever had.

Add 20% revenue to the bottom line!
How meaningful would it be to your business to add at least 20% of new revenue to the bottom line in a year’s time without having to significantly increase your overhead costs?  Well, by factoring your invoices along with combination P.O. Funding, you can make this proposition a reality from year to year.  Your only challenge would be to continue to bring in the new orders.  If your sales staff can keep pace, you’ll see your revenue climb to double digits in no time at all.  You can grow your business as large as you’d like to.  Why not challenge yourself to see exactly how far you can run with that ball?  To find out how you can qualify for this kind of creative business financing, please call (540)829-0056.

The New Business Travel Paradigm

The travel industry is very dynamic and is changing almost by the day it seems.  In a constant effort to get more done and to maximize profits, people realize more than ever that time is money.  The new paradigm for business travel is to do so in the most efficient way.  This implies a great deal of 'focus' as the key for all aspects of the business travel industry.   Corporations are paying closer attention to their bottom lines and how to maximize travel dollars without sacrifices either quality or quantity of business travel.  Industry vendors are focused on how to best serve their clientele with the purpose of ensuring repeat and loyal patronage at a reasonable price.  Individual business travelers are focused on how to efficiently accomplish their unique business objectives within the parameters (and financial latitude) afforded them by their employers.  Automation and information become the key vehicles that enable corporations, vendors and travelers to better realize their business travel goals together. Therefore, the new business travel paradigm is to seamlessly “automate the process”.  Existing technology makes this possible through customized processes that are usually designed in modern corporations who work through specialized business consultants - instead of through travel agencies (internet based agencies included) who lack the needed financial & technical expertise.  For more information call (540) 829-2263.

Common Questions about Factoring

(1) What is the main benefit for me to factor my invoices?  Selling your accounts receivables will increase your cash flow and thereby provide you with immediate working capital for your business. (2) What are the chances that I would qualify for factoring?  In a similar way that you extend credit to your customers, factoring relies on the strength of your customer instead of the strength of your business.  This being true, factoring can even be a source of start-up capital for your business if you're just getting started (i.e. you will be selling your services or products to the federal government). (3) Is factoring a fast or slow process?  Factoring is relatively easy and quick to do for most companies.  It's much easier and quicker than applying for a small business loan with a bank. (4) What if I don't want to factor all of my accounts receivables?  You are not required to factor invoices from all of your vendors in order to qualify for this service.  You only need to select enough invoices you need to cover the amount of money you're interested in and that could be only "one" significant invoice.  This is a very flexible format.

Cash Available!
One thing that all companies have in common is the need for adequate working capital (cash).  Some organizations are able to secure bank loans or investment dollars in order to get into business in the first place.  But even that is often not enough.  That’s where private funding can step in and really make a huge difference in a variety of ways.   Let’s say, for example, that you’re interested in starting a small business that sells computer equipment and office equipment to other businesses.  You’d like to offer financing terms to your customers.  What they really want is to pay over time instead of taking a significant financial hit up front.  The benefit to you could mean that you might triple your sales (or better) by offering financing terms.  You are put in touch with a funding source that specializes in this type of business funding.  They also want to handle all the office clerical and accounting duties of financing your new sales.  You are thrilled to be able to use this service because it not only gives you the flexibility to provide a much needed service to your customers but it also puts you in a position to expand your product line and make even more sales.  You now have the cash and financing you need and you grow your business at a spectacular rate!  For more information call (540)829-2263.  
The Travel Butler is a website and intranet service for business travelers & travel vendors – and, serves as a customized internal corporate travel technology and management tool.   www.BusnTravel.com.

All American Communities is the online small business resource for everyday people who research nearby communities on their home PC before visiting those businesses personally.  www.AllAmericanCommunities.com.

KGL Financial Group is looking to establish business alliances and pay significant commissions to individual professionals and professional organizations interested in expanding into the Cash Flow Industry www.KenGarnettLee.com. 

PLACE YOUR AD HERE

* Reach decision makers, professionals and individuals.

* Our newsletter is distributed to businesses of all sizes.

* We post this newsletter on the internet each month for the worldwide audience www.KenGarnettLee.com. 

* At only $99 for three months this is one of the most cost effective forms of marketing around.
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